
     
      

 

      

Millionaire Wholesaler Survey:  

Keys to Success 

From the Most Successful 
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Ways In Which Leaders Can  

Ensure That The Money Spent on  

Wholesalers Is Not Wasted  

Because They Don’t Have  

All The Right Skills 

©sh
ore

sp
ea

k, 
L.L

.C
 - A

ll R
igh

ts 
Res

erv
ed



     
      

 

      

“I’m just  

another suit 

in another office 

carrying another briefcase” 
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“I’m here!” 
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MQ – MEMORABILITY QUOTIENT® 

EPISODIC MEMORY 
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   Passion 

   Enthusiasm 
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The Millionaire  

Wholesaler 
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The Typical Wholesaler 

Random  
Garbage 

 Endless  
Product  
Dump 
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Product 
Presentation 

Recon 
Rapport 
Building 

World & 
Economic 
Insights 

Practice 
Management 

Consulting 

Portfolio 
Design 

Technology 
Utilization 

Business 
Development 
& Marketing 
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flickr: jacksnell 

“You have to be more to 

advisors than your product 

and your company.” 
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The Revenue             
Generator 

flickr: Binuri 
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  Client Experience              
Consultant   

flickr: Binuri 
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“Your internal partner is your 

lifeline to leveraging your time 

and multiplying your impact”  
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“I’m not 100% sure  

I know how to do the job” 
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"Nobody 

cares how 

much you 

know, until 

they know 

how much 

you care." 
~Theodore Roosevelt 
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“Listening is such a huge part  

  of what we do”  ©sh
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“You need  

to be up on  

what’s new,  

what's current  

and what's relevant” 
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“It's always been, for 

me, a very simple 

industry - it's just not 

very easy.”  
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“Where ego 

I go too” 
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“Living within  

your means  

today  

is a path to  

great wealth  

tomorrow” 

flickr: pagedooley 
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“Spend more  

quiet time  

to think  

about what  

you need  

to achieve” 
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2015 Wholesaler Masterminds® Business Plan   

Wholesaler Masterminds® SWOT Worksheet   

15 Sales Rules to Live and Die By  

Brotherhood of the Bag, A Wholesaler's Handbook   

Sign-up: Sunday Night Email   
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Send an email to: 

mmi@wholesalermasterminds.com 

 

NO Subject Required 

NO Message Required 
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“I’ve had a pretty long career 

of just good enough” 
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